
Making Millions Seeing Into The Future Of Mobile
Advertising Using Moment-Based Marketing

With Brian Wong

This article presents an insightful conversation with Brian Wong, a
marketing visionary whose strategies have transformed the industry.

Its importance lies in laying out pragmatic ways to nurture client
relationships and create efficient business models, which are key aspects
of tech advancement in the business world.

These exercises will help you apply the core principles of Brian Wong's
strategies into your business structure, leading to a win-win business model
and increased client satisfaction.

Quote to remember from the Interview

'"Being young is actually your biggest strength. People want to be around
you." - Brian Wong'

What You'll Learn From the Activity

This activity aims to engage audience into recollecting the primary lessons
from the article and flushing out ideas on how these insights and strategies
by Brian Wong can be applied to their own business environment.



Activity
Start implementing the lesson learned from the article by navigating
through the following activities:

How would you define a win-win situation in marketing?

Recall a marketing scenario where you didn't entirely possess brand
knowledge. How did you manage it?

Write the top three aspects you think make a brand customer-friendly.
Reflect on a situation where you made a brand adapt to the customers'
tastes.



Paraphrase in your own words: "We're not trying to make the brands
change themselves radically for us."

List down five qualities that make a business easy-to-use for clients.

Describe how you can adapt these mentioned qualities in your current
business situation.

Complete the sentence: "To be the company they're easiest to spend
money on, I need to..."



Identify three challenges you faced recently in your career. How did you
view them as learning opportunities?

Reflect on your youth experience or youthful energy in your career. How
has it been your strength?

True or False: Embracing youth can help progress your career.

Enumerate three ways you can foster a youthful energy in your team.

Apply Brian Wong's sentiment in real life. Write down a situation where
being young could be a strength.



Sketch a rough marketing plan on the lines of a win-win situation for all
parties.

Why do you think recognizing and utilizing youth is essential in one's
career?

Compare your older and current approach of understanding clients' needs.

Fill in the Blank: "To reach success in marketing, I plan to __________"

Share a marketing situation where you managed to create ease for your
clients. What were the steps you took?



Choose between these three: Brand change, Youthful energy or Ease in
business. Which one is most important for your business right now and
why?

Narrate a real-life situation where you were able to implement any of the
advice given by Brian Wong in your work.

How has this advice (from the 20th question) improved your business or
marketing strategy?


