Inside Secrets To A 30,973.3% ROI On Ad Spend
Plus Living A Life You Deserve With Nicholas
Kusmich

What is the article about?

The article centers around an interview with marketing expert, Nicholas,
who offers profound insights into utilizing Facebook advertising for optimal
benefit, including higher price points for better advertising margins and the
importance of strategies over tactics.

Given the ubiquity of Facebook and its integral role in modern marketing,
grasping and implementing Nicholas's insights could lay the groundwork for
sustained business growth.

These exercises aim to translate theoretical knowledge into practical
understandings, enabling users to leverage Facebook's advertising
potential effectively.

Quote to remember from the Interview

"The 80% is the strategy, understanding social behavior."

What You'll Learn From the Activity

Readers will navigate through the process of considering and implementing
Nicholas's insights into their own marketing strategies. By actively
participating, they will grasp the importance of balancing tactics with
strategies, valuing customer relationships, and the potential of high-price
points in marketing.



Activity
Reflect on a time you used Facebook for marketing. Was it effective? Why
or why not?

List your primary reasons for using Facebook for marketing. Do they align
with the insights provided in the article?

On a scale of 1-10, how would you rate your understanding of social
behavior as part of your marketing strategy? Create an action plan to
enhance it.

Discuss in detail the differences between tactics and strategy. How does
this understanding impact your approach towards marketing on Facebook?

List down three ways you can incorporate higher price points into your
Facebook advertising strategy.



True or False: Facebook should primarily be used for instant sales
generation, not for building long-term relationships.

Fill in the blank: "The 80% is the , understanding social
behavior."

Consider your past marketing strategies. Was there a higher focus on
tactics or strategies? How can you achieve a balance?

How would you use Facebook as a platform for lead generation? List down
five concrete steps.

Reflect on how you currently offer value to potential customers. How can
you enhance this value proposition?

Describe a situation where you successfully built a relationship before
making a sale on Facebook. What steps were involved and what was the
result?



Write a short advertisement copy incorporating the idea of providing value
to the customer, whether or not they choose to do business with you.

From the quote, “Every step of your marketing process should, in and of
itself, provide value”, list three ways you can implement this in your own
marketing.

Multiple choice: Facebook is primarily a platform for: (a) instant sales (b)
understanding social behavior (c) both (d) none

Given a hypothetical scenario (detail the scenario) where you are
responsible for marketing a product using Facebook, explain what steps
you would take.

How do you think the lessons from this article could potentially transform
your business?



Craft a social media marketing strategy for your product/service using
Nicholas's insights.

In the context of your business, explain the statement “The higher price
point you sell, the better your margins, the easier your capacity to spend on
advertising."

How can you cultivate relationships with potential customers on Facebook?
List down 3 methods.

Looking at your existing marketing strategy, identify areas where lead
generation and relationship cultivation can be improved.

Give a summary of your understanding of the article.



Create a 1-week action plan to implement the lessons learned from the
article in your own business.




